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Keller Williams® Realty Breaks
$1 Million/Month Profit Share Milestone

Company On Track to Share Nearly 310 Million with Agents This Year,
Firm Also Breaks Own Record in April for New Associate Sign-Ons
AUSTIN, TX — (June 10, 2003) — Keller Williams® Realty today announced that it has broken the $1
million barrier for monthly profit share in May, distributing $1.3 million for the month—a company
record.

Also in May, Keller Williams set a monthly record for new agents, as 2,180 associates signed on,
bringing the company’s total agent count to over 20,000 and making Keller Williams the sixth largest real
estate company in the world. Keller Williams remains on track to become a company of 50,000
associates by 2005.

Profit share for the first five months of 2003 totaled $3.9 million, up 74% over one year ago.
Keller Williams’ profit share, which is distributed companywide to qualifying agents and employees at
virtually every level including associates, team leaders, franchisees, and staff, has totaled $8.4 million
over the past twelve months, and $21.8 million over the past five years.

“The basic appeal of the Keller Williams approach continues to be tremendously attractive to
serious real estate professionals throughout our industry,” said Gary Keller, Chairman of Keller Williams
Realty International. “The strength of our systems, combined with the strong sales results generated so
far this year by our associates, enabled us to reach this exciting profit share benchmark.”

From its beginnings as a single real estate office in Austin, Texas, in 1983, Keller Williams has
grown to a closely-aligned network of more than 280 offices located coast-to-coast and in three Canadian
provinces. The company helped redefine the real estate industry via its philosophy of “working for the
agent instead of the agent working for the company — freeing the agent to focus on the customer.”

In addition to its exclusive profit share program, Keller Williams’ other innovations include an
industry-leading consulting and training program for agents called Keller Williams University, and
EagentC™, a technology initiative that offers agents a variety of leading-edge e-Business tools. “For
agents, our system rejects the extremes of corporate dependency or independency,” added Keller. “We
think agents
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would like to be ‘inter-dependent’ with their company. In other words, our agents don’t need us, but life
is a lot better with us.”

About Keller Williams Realty:

Founded in 1983, Keller Williams Realty International (KWRI) is an international real estate company
with more than 280 offices located across North America. Currently the sixth largest residential real
estate firm in North America, Keller Williams began franchising its offices in 1990. The company has
succeeded by treating its 20,000-plus franchisees and associates as partners, and shares its knowledge,
policy control, and company profits on a system-wide basis. KWRI’s agents are distinguished by their
level of professional education, their full-time commitment to real estate sales, and their level of business
success. For more information, visit Keller Williams Realty online at www.kw.com.

HHH#



